Learn how to convert the "Just Looking" Buyers!

Become a Student of

CREATING URGENCY

UNIVERSITY

Jason Forrest has created a triple-threat approach to increase your sales through this powerful five-week, live, interactive
video coaching program. Your virtual conference® will take you through his step-by-step plan that includes customized
strategies to target your personal selling obstacles, real-life activities that you can apply with your next customer, and

motivation to keep you moving forward. This is your REAL SOLUTION to increase sales. Change your life by following
Jason’s triple-threat approach to success: Self, Science, and Sweat.

— SELF —

Learn how to change your behaviors to reach your sales goals.
Receive inspiration and advice from Jason (live via video and tele-
conference). * Interact with salespeople around the country who share your

goals. « Full Video Library for daily motivation. « Interactive Urgency Tracker.

— SCIENCE -

A step-by-step process to increase your sales productivity.
Five weekly experiential assignments you can execute from your sales office. « Specific
Action Plan for the assignment of the week. * In-depth study of selling with the Seven
Phases of Emotional Urgency. « Weekly Progress Assessments.

- SWEAT -

Do what it takes to create some serious urgency with your customers.
Weekly 1-hour Video Coaching Conference® with Jason (6 live sessions over

5 weeks). * Real-Life Application for your next customer. * Group forum

discussions. * Sales Success Journal.

$249

Includes all six sessions!
Every great performer has a coach—so should you! acludes asscssions

Next course begins:

Register for Creatine Uroency University today! 4
g & YISty Y y August 17

3 p.m.CST

“You do not need a web cam or video-conference capabilities in order to view the live video portion of the coaching session; you need only an internet
connection. You may also participate via phone only. For more information, please contact Client Services.

Register by contacting Client Services at 817.886.0018 or Michelle@ShoreSelect.com.

©2009 ShoreSelect | www.ShoreSelect.com



